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Investment Summary 
 
Chinasoft International (Chinasoft) is one of the leading software and information 
services companies in China. Its major business includes consulting services, technical 
services, outsourcing services and training services. Based on 2018 net profit, we assume 
a P/E ratio of 16.5x (the average over the past two years), deriving a target price of 
HK$5.53, and a “Buy” rating with a potential return of approximately 33.3%. (Closing 
price at 16 Oct 2018) 
 

Thanks to the SaaS market and industry digitalization, software market in China 
will continue to grow 
 
According to Battery Ventures, the future growth driver of the software market will be 
the SaaS market. The compound growth rate of the world and China will be 18% and 
40% respectively in 2017-2021. In addition, thanks to factors such as the digitalization of 
traditional industries and the "Internet Plus" policies, software will be applied to various 
industries in the future, especially those traditional ones. We believe that software 
business revenue in China will gradually rise in the future with stable growth. 
 

Experienced in industry solution with technological advantages 
 
The company has been focusing on the solution business since its establishment, and has 
accumulated enriched experience and technological advantages in various industries, 
including Finance, Telecommunications, Internet and High-tech and Public affairs 
industries. It serves customers, such as Huawei, HSBC, Tencent, Alibaba, China Mobile 
and so on. In the meantime, the company also develops its own software products, such 
as ResourceOne, Toplink/Flowpower and Ark. 
 
Optimizing business model by the launch of Jointforce, attached multiple platforms 
 
At the end of 2014, the company launched a crowdsourcing platform “Jointforce”, which 
targets small and medium-sized customers and the long-tailed market, enabling the 
company to concentrate resources on serving large customers. At the same time, forming 
an ecological platform, the company launched the Cloud Software Park, Honeycomb and 
Cloud Integrative Service in Jointforce, in order to enhance the function and 
attractiveness of the platform. 
 
Interim net profit rose significantly, but revenue growth slowed down 
 
The interim net profit increased by 48.0% to RMB 356 million. However, revenue 
growth was only 16.1%, reaching RMB 4.81 billion, lower than the growth rate in 2017 
interim results. Operating cash flow was negative RMB 869 million, up 40.6% YoY. The 
service revenue of the top five customers accounted for 67.7% of the company`s total 
service revenue. And, the number of employees in the company reached 54,663, up 8.6% 
YoY. 
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Corporate development 
 
Founded in 2000, ChinaSoft is one of the leading software and information 
services companies in China. Its major businesses include consulting services, 
technical services, outsourcing services and training services. At the beginning of 
its establishment, the company mainly engaged in e-government projects from 
government departments, as well as office automation projects from the auditing 
department and the transportation department. The company has also established a 
strategic partnership with the National Tobacco Monopoly Bureau. Later, the 
company expanded its customers into different areas, such as financial services, 
technology, power and transportation, and successfully acquired large customers 
such as Huawei, Tencent, Alibaba, Baidu, Ping An and HSBC. Among them, 
Huawei is the largest customer of the company, and has signed a strategic 
cooperation agreement with Chinasoft in August 2014 for the field of computing, 
network security, and industry 4.0. At the end of 2014, the company officially 
launched a crowdsourcing platform “Jointforce”, and attached with other 
platforms such as Cloud Software Park, Honeycomb and Cloud Integrative 
Service. In 2015, the company reorganized the business classification and divided 
it into Technology Professional Services Group and Internet IT Services Group. 
The former is mainly for the quality-sensitive and large customers; the latter is for 
the price-sensitive and small and medium-sized customers. 
 
Business Overview 
 
The company divides its business into two major components: 1) Technology 
Professional Services Group (TPG) and 2) Internet IT Services Group (IIG). TPG 
mainly provides services such as software development, business consulting, 
solutions and process outsourcing to customers, and is mainly for large customers 
and industries. The major customers are Huawei, HSBC, Tencent and so on. IIG is 
mainly an online business, providing services to price-sensitive customers and the 
long-tailed market, such as online distribution, cloud services and training services. 
 
Figure: Business classification 

Business 
Target 

customer 
Target 
market 

Service 

1. Software Platform Products 

2. Strategy, Business, and IT Consulting 

3. Big Data Products and Services 

4. Industry and General Application Software and Solution 
Development 

5. Mobile Internet Products and Services 

6. Product Engineering 

7. Application Development and Management Services 

8. Enterprise Application Services 

9. System Integration and Services 

Technology 
Professional Services 

Group (TPG) 
Large Large 

10. Business Process, Engineering Process, and Knowledge 
Process Outsourcing 

1. Jointforce Platform 

2. Cloud Migration and Operation Services 

3. Cloud Consulting and SaaS Services 

4. PaaS Products and Services 

5. Cloud Solutions 

Internet IT Services 
Group (IIG) 

Small and 
medium-sized 

Long-tailed 

6. Training Business 

Source: Company report, Phillip Securities (HK) Research 
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Industry Overview 
 
Due to the rise of digitalization and smart phones, and benefiting from the support 
of policies from government, the software industry in China has continued to 
develop steadily. Revenue from software business has remained an uptrend over 
the past decade, from RMB 580 billion in 2007 to RMB 5,573.7 billion in 2017, a 
CAGR of 25%. However, the growth has reached the peak in 2011 and dropped 
since then.  But, software revenues rebounded slightly in 2017, mainly due to the 
growing popularity of big data and cloud services. 
 
Figure: Revenue from software business in China (2007-2017) 

 
Source:中華人民共和國工業和信息化部, Phillip Securities (HK) Research 
 
SaaS will become the new growth driver of software market in 
future  
 
Before 2000, the growth of the software market was driven by Homegrown and 
Internal software. After 2000, On-Prem and Mainframe software became a new 
driver. In 2006, SaaS started to develop and became the new engine of the 
software market. According to Gartner`s forecast, global SaaS revenue will reach 
$11.11 billion in 2021, with a CAGR of 18% in 2017-2021, where SaaS market in 
China will be growing stronger. According to IDC, SaaS market in China will 
reach US$4.89 billion by 2021, with a CAGR exceeding 40% in 2017-2021. 
 
Figure: Global revenue from software business 
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Source: Battery Ventures, Phillip Securities (HK) Research 
Figure: Estimated revenue from global SaaS market 

 
Source: Gartner, Phillip Securities (HK) Research 
 
The digitalization of traditional industries 
 
Under the trend of digitalization, software technology has gradually been 
introduced into different industries, such as government, medical, energy, finance, 
logistics and other industries. Among them, Fintech is the representative in the 
integration of software technology and traditional finance. Software technology 
has been widely applied in finance, such as payment and e-wallet, investment, P2P 
lending, insurance and financial management. In China, electronic payment 
instruments such as WeChat Payment and Alipay have been widely used. 
According to the Fintech Adoption Index calculated by EY Fintech, the global 
average adoption index has increased significantly from 16% in 2015 to 33% in 
2017, reaching the Early Majority, where China (69%) and India (52%) even 
reached the Late Majority. With the increase in adoption index in South Africa, 
South Korea and Mexico, EY expects the global average application rate to reach 
52% in the future. we believe that there will be more and more digitalization in 
traditional industries in the future, leading to a strong demand for software 
technology. 
 
Figure: Fintech Adoption Index across 20 markets 

 
Source: EY Fintech, Phillip Securities (HK) Research 
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Policies like "Internet Plus" provide momentum to the digitalization 
 
In the 12th National People`s Congress in 2015, Premier Li Keqiang put forward 
the "Internet Plus" policies in the government report, suggesting taking advantage 
of Internet technologies, such as cloud computing, big data and the Internet of 
Things, to integrate with various industries, such as Industrial, financial, 
communications, transportation, medical and education, etc., to improve and 
optimize the business model of the industry and efficiency. For example, the 
"Internet + Government Services" guide launched by the General Office of the 
State Council requires the use of Internet, big data, cloud computing and other 
technological means to solve the problems of non-interoperability and non-sharing 
in online government service platforms. By unified platform and data sharing, the 
management from central government to provinces, cities and administrative 
efficiency will be effectively strengthened. In addition, the Ministry of Industry 
and Information Technology also announced in 2018 that the “Guidelines for 
Enterprise Cloud Migration (2018-2020)” encourages cloud migration in domestic 
enterprises. The goal is to reach the number of enterprises applying cloud by 1 
million in 2020, and to form more than 100 typical application cases. With the 
promotion and encouragement of the government, the demand for software 
technology will be raised.  
 
Figure: "Internet + Government Services" hierarchy diagram 

 
Source: 中國政府網, Phillip Securities (HK) Research 
 
Competitive advantages 
 
Focus on industry solutions business, rich experience builds technological 
advantages 
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Compared to software outsourcing services, industry solutions are located at the 
higher position in the value chain, bringing more valuable experiences and making 
the company easier to build long-term competitive advantage.  Industry solution 
services require not only to deal with software coding, but also to perform system 
setup as well as conduct demand analysis. This requires companies with rich 
project experience and technological advantages. In addition, by developing 
industry-specific solution software, the company can repeatedly apply to similar 
scenarios, which will help improve efficiency and accumulate technological 
advantages. Moreover, as service providers need time to familiarize with other 
providers` systems, customers generally have greater switching cost on service 
providers. Therefore, we believe that industry solution services have higher 
barriers to entry, technological requirements and switching costs than software 
outsourcing services, and is able to establish significant and long-term competitive 
advantages. 
 
The company has been focusing on the solution business since its establishment, 
and has accumulated enriched experience and technological advantages in various 
industries, including: Finance, Telecommunications, Internet and High-tech and 
Public affairs industries. 
 
In terms of Finance, Toplink/Flowpower, a self-developed payment platform 
product, is one of the company`s core products. It is mainly used in the UnionPay 
General Center, the national, provincial and municipal bank card exchange centers, 
and also supports cross-regional bank card transaction. In China, the company has 
been providing industry solutions, system integration services and related high-
end services to customers such as the five major state-owned banks, postal savings 
banks and foreign-funded financial institutions. In oversea, HSBC is the 
company`s major customer, the major supplier of HSBC Global in China. In 
addition, the company`s experience was across a wide range of businesses in the 
financial industry, including: payment and settlement systems, credit card business, 
insurance business systems, bank card systems, credit business systems and risk 
control systems. Menawhile, the company achieved "three national firsts" - the 
first national bank card interbank payment network system, the first national 
financial IC card payment clearing system and the first national e-commerce 
online payment and settlement system. 
 
In terms of Telecommunications, the major customers are Huawei, China Mobile 
and China Telecom, among which Huawei is the largest customer. The company 
provides functions such as mobile payment, mobile instant messaging, and mobile 
application store. In 2016, the company and China Mobile cooperated to launch 
the "Fetion" communication business, and work on product design, software R&D, 
business operation, risk control and project management together. Moreover, the 
company has been involved in Huawei software development, and focused on 
software custom development and delivery services, telecommunications network 
management systems, telecommunications BSS systems, telecom value-added 
services, telecommunications network operation and maintenance tools and 
telecom equipment embedded software. 
 
In terms of Internet and High technology, the company serves multiple Internet 
giants such as Tencent, Alibaba, Baidu and Sina, providing product development, 
embedded software development, hardware and software testing, UI design, 
mobile development and e-commerce solutions. 
 
In terms of Public affairs, the company has been the leader in the solution market 
for public transportation, rail transit, airport management and other pan-traffic 
areas, and established three “First National Systems” – the first urban traffic card 
payment clearing system in the country, the first urban rail transit one-ticket 
transfer payment system and the first automatic ticket-checking (AFC) system 
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with independent intellectual property rights. The one-card solution has been 
implemented in more than 30 cities, and the number of cards issued on the online 
system exceeds 100 million, which proves that the technology is highly regarded 
by customers. Besides, the company`s self-developed middleware platform 
product, ResourceOne, is widely used in public affairs scenarios, helping to 
accumulate technological advantages in this industry. 
 
Figure: Industry solutions 

 
Source: Company report, Phillip Securities (HK) Research 
 
Figure: Customer lists 

 
Source: Company report, Phillip Securities (HK) Research 
 
The risk of customer concentration is greatly reduced by establishing a close 
relationship with Huawei 
 
As of 2017, revenue from Huawei accounted for approximately 52.71% of total 
turnover. Many have regarded it as a big risk. If Huawei stops cooperating with 
Chinasoft, the company will lose almost half of its turnover, and we cannot deny 
that risk. However, the risk is not as big as it is supposed to be, because Huawei is 
highly concerned about the quality of its suppliers. It examines suppliers each year, 
and if they perform well, Huawei will be distributed more projects to them.  
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Therefore, in order to meet it needs and examinations, we believe that it is difficult 
to establish a supplier relationship with Huawei in the beginning. Now, the 
company has established submission centers in 11 cities across the country, with 4 
special laboratories and more than 20,000 people serving Huawei. Meanwhile, the 
company has also ranked first in Huawei`s inspections in the past few years. This 
shows that Huawei may not be so easy to find other suppliers in the market to 
replace the company. 
 
Huawei holds at least two supplier meetings each year, including: “Partners 
Meeting” and “Core Supplier Meeting”. It proves that Huawei highly regards its 
supplier partners. In 2017, the company signed to become Huawei`s first “同舟共
濟合作夥伴”, making Chinasoft no longer just a supplier, but a partner for 
Huawei. 
 
As the company`s cooperation with Huawei continues to go on, we believe that 
the risk of suddenly losing this big customer is not significant. 
 
Figure: Submission centers for Huawei 

 
Source: Company report, Phillip Securities (HK) Research 
 
Optimizing the business model by the launch of “Jointforce” 
 
For software development projects from small and medium-sized customers, the 
biggest problem is that most customers do not have the ability to distinguish the 
quality of products because of the lack of professional IT knowledge. Small and 
medium-sized customers often choose those outsourcing companies that can meet 
their demand and only ask for very low price. In other words, software products 
offer little differentiation for small and medium-sized customers, so they will rely 
more on price to make decisions, which undoubtedly makes the competition in the 
long-tailed market very fierce, and the project not so profitable. 
 
Owing to the characteristic of the long-tailed market, Chinasoft launched the 
crowdsourcing platform “Jointforce” at the end of 2014 to outsource the small and 
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medium-sized projects of the company. This not only helps Chinasoft to release 
resources and concentrate on large customers, but also does not have to give up 
small and medium-sized customers, and earn stable income from it. Therefore, the 
launch of Jointfore has helped Chinasoft optimize its business model. 
 
The business model of Jointforce is to let the vendors enter the platform by 
charging the annual fee. The platform has two sources, and the client can directly 
place their package on the platform; or the client could place the package to 
Chinasoft, and then Chinasoft place the project to the platform later. In other 
words, the company act as a subcontracting role. As of 2017, there were a total of 
more than 300,000 engineers, 10,000 vendors and more than 30,000 clients in 
Jointforce, and the amount of the package has exceeded RMB 1.2 billion in the 
first half of 2018. 
 
Figure: The business model of “Jointforce” 

 
Source: Company report, Phillip Securities (HK) Research 
 
Rich industry experience enhance the credibility of the platform 
 
Currently, the software crowdsourcing platforms in the market are only an Internet 
platform, such as: “滙新雲”, “開源眾包”, “碼市” and so on.  They just simply 
link up the vendor and client, and have no experience or ability to assess the 
quality of vendors which receive the package. In fact, the platform needs to have 
rich industry experience to review the vendor, so it could enhance the level of the 
vender to attract more clients, forming a virtuous circle. In light of this, for the 
projects that Chinasoft subcontracts, the company will only select those vendors 
that they have already done research on them to receive the package, and will sign 
a strategic cooperation agreement with them. At the same time, the company will 
also provide quality assurance to the clients. For projects that are directly placed in 
the platform, the model is same with “Taobao”. The clients can visit the score of 
the vendor and the projects they have been done before, such as whether there 
delivered on time, etc., to review the quality of the vendors. Besides, the trading 
process of the parties, including signing, payment and delivery, will be carried out 
on the platform. The platform can provide evidence in case any argument in the 
future. The platform also has a third-party payment platform similar to Alipay to 
handle cash settlement. In 2018, Jointforce launched the Membership Privilege 3.0, 
which provides management tools and business data analysis tools for the 
members, as well as the optimization of user experience. In addition, the company 
launched the intelligent recommendation system 3.0 based on AI+ big data, the 
system dispatch time is as high as 92%, an increase of 12%. 
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Attached a variety of platforms to Jointforce 
 
ChinaSoft has launched three platforms on Jointfore – Cloud Software Park, 
Honeycomb and Cloud Integrative Service. By adding a variety of additional 
functions, it creates an ecosystem and maximize the potential of Joinforce. 
 
By attracting the local software park vendors, Cloud Software Park aims to create 
a virtual software park online. Joinforce also provides software services and cloud 
development tools to bring online business to local software parks. At present, the 
cloud software park has covered 18 cities, including: Qingdao, Weihai, Jining, 
Xuzhou, Nanjing, Shanghai, Hefei, Zhangzhou, Nanping, Wuhan and Xi`an. 
 
Cloud Integrative Service is designed to provide online procurement transaction 
services for government IT service projects. Through the research of nearly 10,000 
software suppliers in the top 50 cities in the country, it can help the government 
find suitable suppliers.  Now, it has successfully operated in Nanjing, has entered 
the verification phase in Xi`an, and also has strategic cooperation with the 
Zhenjiang Municipal Government. 
 
Honeycomb is mainly for the manufacturing industry. It mainly provides testing 
services for the manufacturing industry to see if it meets industry standards. It will 
also provide manufacturing enterprises with a one-off solution for transformation 
and upgrading. 
 
Figure: The ecosystem of “Jointforce” 

 
Source: Company report, Phillip Securities (HK) Research 
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Figure: The coverage of Cloud Software Park 

 
Source: Company report, Phillip Securities (HK) Research 
 
Earnings forecast 
 
Revenue 
 
The company divide its turnover into traditional business and emerging business 
from this year. We forecast the growth of traditional business in 2018/19F to be 
15/14% respectively, as the company predicts that revenue growth from Huawei 
will begin to slow down in the future. However, business growth of other 
customers (such as HSBC, Tencent and Ping An, etc.) will remain strong, about 
20-30%. For the emerging business, based on the network effect, we expect 
Jointforce and cloud business growth to gradually increase in 2018/19F, around 
80/85% respectively. 
 
Figure: Estimated revenue 
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Source: Company report, Phillip Securities (HK) Research 
Gross profit margin 
 
The gross profit margin of the company has fallen since 2012. However, due to 
the higher gross profit margin of emerging businesses, we estimate the gross profit 
margin to be 31/31.5% in 2018/19F, as the proportion of emerging businesses 
increases. 
 
Figure: Estimated gross profit margin 

 
Source: Company report, Phillip Securities (HK) Research 
 
SG&A expenses 
 
We predict that the administrative cost and R&D expenses as of revenue will 
remain stable in 2018/19F respectively, at 12% and 6%; the selling expenses as of 
revenue will increase due to the rapid growth of emerging businesses in 2018/19F 
around 4.3/4.5% respectively. 
 
Figure: Estimated SG&A expenses 
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Source: Company report, Phillip Securities (HK) Research 
 
 
 
 
Net profit 
 
Based on the above assumptions, we expect net profit growth to be 28/31% in 
2018/19, reaching RMB 720/940 million. 
 
Figure: Estimated net profit 

 
Source: Company report, Phillip Securities (HK) Research 
 
Valuation 
 
ChinaSoft is one of the leading software companies in China and has rich 
experience in industry solutions and software outsourcing services. At the same 
time, the company also has a strong customer base and is committed to developing 
platforms and cloud services. We believe that under the technological revolution, 
software market in China will continue to grow. The recent decline in stock prices 
has brought buying opportunities. Based on 2018 net profit, we assume a P/E ratio 
of 16.5x (average over the past two years), deriving a target price of HK$5.53, and 
a “Buy” rating with a potential return of approximately 33.3%. (HKD/CNY=0.887) 
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Figure: Forward P/E (2016-2018) 

 
Source: Bloomberg, Phillip Securities (HK) Research 

 
 
 
Risk 
 
1. Slower-than-expected growth in SaaS market 
2. Suddenly loss on major customers 
3. New products replace the company`s existing products 
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Financials 
FYE DEC FY14 FY15 FY16 FY17 FY18F FY19F

Valuation Ratios

P/E (X), adj 43.84 34.53 24.49 19.87 15.73 12.12

P/B (X) 3.51 2.98 2.54 2.18 1.90 1.62

Dividend Yield (%) N/A N/A 0.3% 0.4% 0.5% 0.6%

Per share data (RMB)

EPS, (Basic) 0.107 0.136 0.191 0.235 0.297 0.386

EPS, (Diluted) 0.105 0.132 0.184 0.216 0.259 0.336

DPS (HKD) N/A N/A 0.012 0.018 0.020 0.026

BVPS 1.33 1.57 1.84 2.15 2.47 2.89

Growth & Margins (% )

Grwoth 

Revenue 38.2% 15.8% 32.3% 36.3% 21.0% 23.7%

EBIT 51.3% 34.3% 21.0% 18.6% 27.4% 28.5%

Net Profit 27.6% 30.5% 23.1% 37.0% 27.8% 30.5%

Margins

Gross margin 30.5% 29.7% 29.7% 29.8% 31.0% 31.5%

EBIT margin 8.6% 10.0% 9.1% 8.0% 8.4% 8.7%

Net Profit Margin 5.8% 6.5% 6.0% 6.1% 6.4% 6.8%

Key Ratios

ROA 5.1% 5.7% 6.0% 7.0% 7.9% 9.2%

ROE 8.4% 9.8% 11.8% 12.0% 13.0% 14.4%

Income statement (RMB mn)

Revenue 4,429               5,129               6,783            9,244            11,182          13,832           

Gross Profit 1,349               1,523               2,016            2,750            3,466            4,357             

EBIT 382                  513                  620               736               937               1,204             

EBT 297                  420                  525               633               825               1,076             

Net Profit 255                  333                  410               561               718               936                

Minority Interest 55                    53                    (32)                (4)                  (5)                  (2)                   

Net profit for owners 200                  280                  442               566               723               938                 
Source: Company, Phillip Securities (HK) Research 

Exchange rate (0.8870) is HKDCNY1Y forward contract price on October 16 from Wind.  

(Financial figures as at 16 October 2018) 
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We do not base our recommendations entirely on the above quantitative return bands.  We consider qualitative factors like (but not limited to) a stock`s 
risk reward profile, market sentiment, recent rate of share price appreciation, presence or absence of stock price catalysts, and speculative undertones 
surrounding the stock, before making our final recommendation 
 
GENERAL DISCLAIMER  
This publication is prepared by Phillip Securities (Hong Kong) Ltd (“Phillip Securities”). By receiving or reading this publication, you agree to be bound by the terms and 
limitations set out below. 
 
This publication shall not be reproduced in whole or in part, distributed or published by you for any purpose. Phillip Securities shall not be liable for any direct or 
consequential loss arising from any use of material contained in this publication. 
 
The information contained in this publication has been obtained from public sources which Phillip Securities has no reason to believe are unreliable and any analysis, 
forecasts, projections, expectations and opinions (collectively the “Research”) contained in this publication are based on such information and are expressions of belief only. 
Phillip Securities has not verified this information and no representation or warranty, express or implied, is made that such information or Research is accurate, complete or 
verified or should be relied upon as such. Any such information or Research contained in this publication is subject to change, and Phillip Securities shall not have any 
responsibility to maintain the information or Research made available or to supply any corrections, updates or releases in connection therewith. In no event will Phillip 
Securities be liable for any special, indirect, incidental or consequential damages which may be incurred from the use of the information or Research made available, even 
if it has been advised of the possibility of such damages. 
 
Any opinions, forecasts, assumptions, estimates, valuations and prices contained in this material are as of the date indicated and are subject to change at any time without 
prior notice. 
 
This material is intended for general circulation only and does not take into account the specific investment objectives, financial situation or particular needs of any 
particular person. The products mentioned in this material may not be suitable for all investors and a person receiving or reading this material should seek advice from a 
financial adviser regarding the suitability of such products, taking into account the specific investment objectives, financial situation or particular needs of that person, 
before making a commitment to invest in any of such products. 
This publication should not be relied upon as authoritative without further being subject to the recipient`s own independent verification and exercise of judgment. The fact 
that this publication has been made available constitutes neither a recommendation to enter into a particular transaction nor a representation that any product described in 
this material is suitable or appropriate for the recipient. Recipients should be aware that many of the products which may be described in this publication involve significant 
risks and may not be suitable for all investors, and that any decision to enter into transactions involving such products should not be made unless all such risks are 
understood and an independent determination has been made that such transactions would be appropriate. Any discussion of the risks contained herein with respect to any 
product should not be considered to be a disclosure of all risks or a complete discussion of such risks. 
 
Nothing in this report shall be construed to be an offer or solicitation for the purchase or sale of a security. Any decision to purchase securities mentioned in this research 
should take into account existing public information, including any registered prospectus in respect of such security. 
 
Disclosure of Interest 
Analyst Disclosure: Neither the analyst(s) preparing this report nor his associate has any financial interest in or serves as an officer of the listed corporation covered in this 
report. 
Firm`s Disclosure: Phillip Securities does not have any investment banking relationship with the listed corporation covered in this report nor any financial interest of 1% or 
more of the market capitalization in the listed corporation. In addition, no executive staff of Phillip Securities serves as an officer of the listed corporation. 
 
Availability 
The information, tools and material presented herein are not directed, intended for distribution to or use by, any person or entity in any jurisdiction or country where such 
distribution, publication, availability or use would be contrary to the applicable law or regulation or which would subject Phillip Securities to any registration or licensing or 
other requirement, or penalty for contravention of such requirements within such jurisdiction. 
 
Information contained herein is based on sources that Phillip Securities (Hong Kong) Limited (“PSHK”) believed to be accurate. PSHK does not bear responsibility for any 
loss occasioned by reliance placed upon the contents hereof.  PSHK (or its affiliates or employees) may have positions in relevant investment products. For details of 
different product`s risks, please visit the Risk Disclosures Statement on http://www.phillip.com.hk.   

© 2018 Phillip Securities (Hong Kong) Limited 
 

Contact Information (Regional Member Companies) 

Total Return Recommendation Rating Remarks 
>+20% Buy 1 >20% upside from the current price 

+5% to +20% Accumulate 2 +5% to +20%upside from the current price 
-5% to +5% Neutral 3 Trade within  ± 5% from the current price 
-5% to -20% Reduce 4 -5% to -20% downside from the current price 

<-20% Sell 5 >20%downside from the current price 



 
 

 

PHILLIP SECURITIES (HK) RESEARCH | 
 

Chinasoft International (354.HK) Company report 

SINGAPORE 
Phillip Securities Pte Ltd 

Raffles City Tower 
250, North Bridge Road #06-00 

Singapore 179101 
Tel : (65) 6533 6001 
Fax : (65) 6535 6631 

Website: www.poems.com.sg 

MALAYSIA 
Phillip Capital Management Sdn Bhd 
B-3-6 Block B Level 3 Megan Avenue II, 

No. 12, Jalan Yap Kwan Seng, 50450 
Kuala Lumpur 

Tel (603) 21628841 
Fax (603) 21665099 

Website: www.poems.com.my 

 
HONG KONG 

Phillip Securities (HK) Ltd 
Exchange Participant of the Stock Exchange of Hong Kong 

11/F United Centre 95 Queensway 
Hong Kong 

Tel (852) 22776600 
Fax (852) 28685307 

Websites: www.phillip.com.hk 

 
JAPAN 

PhillipCapital Japan K.K. 
Nagata-cho Bldg., 

8F, 2-4-3 Nagata-cho, 
Chiyoda-ku, Tokyo 100-0014 

Tel (81-3) 35953631 
Fax (81-3) 35953630 

Website:www.phillip.co.jp 

 
INDONESIA 

PT Phillip Securities Indonesia 
ANZ Tower Level 23B, 

Jl Jend Sudirman Kav 33A 
Jakarta 10220 – Indonesia 

Tel (62-21) 57900800 
Fax (62-21) 57900809 

Website:www.phillip.co.id 

 
CHINA 

Phillip Financial Advisory (Shanghai) Co. Ltd 
No 436 Hengfeng Road, 

Greentech Unit 604, 
Postal code 200070 

Tel (86-21) 51699400 
Fax (86-21) 63532643 

Website: www.phillip.com.cn 

 
THAILAND 

Phillip Securities (Thailand) Public Co. Ltd 
15th Floor, Vorawat Building, 

849 Silom Road, Silom, Bangrak, 
Bangkok 10500 Thailand 

Tel (66-2) 6351700 / 22680999 
Fax (66-2) 22680921 

Websitewww.phillip.co.th 

 
FRANCE 

King & Shaxson Capital Limited 
3rd Floor, 35 Rue de la Bienfaisance 75008 

Paris France 
Tel (33-1) 45633100 
Fax (33-1) 45636017 

Website: www.kingandshaxson.com 

 
UNITED KINGDOM 

King & Shaxson Capital Limited 
6th Floor, Candlewick House, 

120 Cannon Street, 
London, EC4N 6AS 

Tel (44-20) 7426 5950 
Fax (44-20) 7626 1757 

Website: www.kingandshaxson.com 

 
UNITED STATES 
Phillip Futures Inc 

141 W Jackson Blvd Ste 3050 
The Chicago Board of Trade Building 

Chicago, IL 60604 USA 
Tel +1.312.356.9000 
Fax +1.312.356.9005 

 
AUSTRALIA 

PhillipCapital Australia 
Level 12, 15 William Street, 

Melbourne, Victoria 3000, Australia 
Tel (613) 96188238 
Fax (613) 92002272 

Website: www.phillipcapital.com.au 

 

 


